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n keeping with the hyperactive pace of the
2013 real estate market in Manhattan,
townhouses achieved the highest number of
sales since 2007. According to Corcoran’s 2013
Townhouse Report, there were 282 townhouse
transactions last year, a 4% increase over 2012,
with sales equally divided in number between
single-family and multi-family homes (defined as
two- to four-family homes). The level of
townhouse inventory dropped 16.5% last year
according to Jonathan Miller, principle of the
appraisal firm Miller Samuels, the most
precipitous decline in 17 years.
Yet sales activity throughout the city was not
consistent and this disparity is reflected in the
market-wide 7% decrease in single-family
townhouse sales, as compared to the 4th quarter
of 2012, along with a median price drop of 12%
to $5.500M, and an average price decline of
14% to $6.841M. The average price per square
foot also decreased 5%, from one year ago, to
$1,571. While multi-family townhouse sales
increased by 18%, all the other metrics for multifamily homes sales experienced declines similar
to single-family homes including average price
per square foot, down 14% to $753.
These market-wide declines can be attributed to
an increased share of sales in the Uptown
neighborhoods*, which comprised 45% of
market share last year. The West Side, East Side
and Downtown neighborhoods all saw declines in
market share as compared to 2012 while
Uptown’s share was up by 24%.
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One of the factors that drove multi-family and
Uptown sales was the tight rental market. Due to
the low vacancy rate and record high rents in
Manhattan, investor interest for multi-family
homes has continued to grow, especially Uptown
where the average price per square foot in 2013
was $416 for single-family homes and $356 for
multi-family homes. The number of Uptown
multi-family townhouse transactions increased
by 59% and single-family homes by 17% as
compared to the 4th quarter of 2012.

LOOKING AHEAD
Although many buyers in the past have shied
away from townhouse living in favor of fullservice condos and
co-ops, a variety of
factors
have
converged that many
believe is creating a
major shift in buyer
interest. In fact, it has
already occurred in
the very active multifamily
category.
Investors see these
properties
as
attractive investments
but they also appeal
to buyers who are
looking to use rental income to offset mortgage
and tax bills. The on-going low level of inventory
has created a third category of buyer interested
in multi-family homes that can be converted to
single-family status.
Another group of buyers who would normally
gravitate to condominiums are turning away from
them to protect their privacy. More condos are
requiring a level of financial disclosure that many
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buyers find objectionable. Many condos also
have rules restricting short-term rentals, live/
work arrangements, and sometimes use by
friends and family members. Townhouses on the
other hand offer total privacy and are without
restrictions on personal use.
For all types of buyers, value is a major factor
that now favors single and multi-family
townhouses. With new development condos
reaching an average of $2,178 per square foot,
and for re-sale condos $1,382 per square foot,
townhouses look to be bargains with a marketwide average price per square foot of $1,162.
Condos’ monthly common charges can also be a
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consideration – some part-time residents would
prefer not to pay hefty monthly common charges
that include the expense of high-end amenities
that they seldom, if ever, use.
One of the main drawbacks of townhouse
ownership has been the regular upkeep
associated with these buildings, especially for
those owners who don’t reside in the city fulltime, or at all, in the case of investors. This
[continued on page 2]

*Above 96th Street, east of Fifth Avenue and above 110th Street, west of Fifth Avenue.
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aspect of ownership is becoming easier thanks to
management companies that are springing up to
keep an eye on single- and multi-family
townhouses and condominiums for absentee
owners. The Internet and other high-tech solutions
are also available to those interested in monitoring
their property via Twitter and in-house sensors
and cameras. Owners can also use websites like
TaskRabbit to connect with local people willing to
run errands and do odd jobs as needed.

The Luxury Market
In 2013 the luxury townhouse market, defined as
the highest 10% of all sales, saw average sale
price and median price decreases from 2012 of
17% and 18% respectively. The average price
per square foot was down by 11% to $2,265.
This decline was a result of a mere 18% of luxury
sales in 2013 being over $20M as compared to
41% in 2012. Yet the year was not without
several noteworthy transactions.

Manhattan Market Trends Market-wide

NOTABLE 2013 SALES
East Side
Last year’s record sale for a 20-ft wide
townhouse was for 21 Beekman Place, which
sold in July for $34.35M or $4,754 per square
foot. Built in 1910, it sits overlooking the East
River with views east and south to New York
Harbor. Also known as the Ellen Biddle Shipman
House after a famed landscape architect who
was once the owner, the home was purchased
by the Emirate state of Qatar and will mostly
likely be used for diplomatic purposes.
At year’s end, 41 E. 70, a brick and limestone
28-ft wide house with a backyard that is part of
the private Lehman Gardens, closed for $32M.
Previously owned by a foundation, it awaits
renovation and restoration as a private
residence.
Downtown
Although not a traditional townhouse, 144
Duane St merits mentioning as it sold last year
for $43M, one of the highest downtown prices
on record. The 6-story loft building was
constructed as a department store in 1861. It
was reconfigured for the present seller in 2001
as a multi-family residence with an 11,000
square foot triplex and two full-floor lofts.
The $28.5M sale of Annie Liebowitz’s home at
755 Greenwich St, was notable for several
reasons, including the property’s three building
configuration and the purchaser who turned out
to be Lauren Bush Lauren, granddaughter of
President George H.W. Bush and daughter-inlaw of Ralph Lauren.

Recent Townhouse Sales The Deanna Kory Team

West Side
The West Side’s 249 CPW was originally on the
market in 2011 with an asking price of $30M
but sold in the fall for $17.5M. One of nine brick
and brownstones sitting together between 84th
and 85th Streets, 249 CPW is 25 feet wide and
with 10,000 square feet but as a “diamond in
the rough” it needed a great deal of work to
return the home to its original grandeur.
351 RSD sold for $14,000,100 after being on
and off the market since 2006. The original
asking price was $31M. It is the only free
standing single-family mansion in Manhattan.
The 41-ft wide, 12,000 square foot French
Renaissance style home has a white marble
exterior with green tile roof, is surrounded by
private grounds, has river views and is located
between 107th and 108th Streets.

226 West 71st Street

126 East 78th Street

53 West 88th Street

$14,500,000

$8,250,000

$14,300,000

2

Deanna Kory

Tel. 212.937.7011

*represented buyer

Fax 212.230.8191

Although last year lagged behind 2012 in the
number of high-ticket sales, the first quarter of 2014
has seen some breathtaking sales and new listings.
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NOTABLE 2014 SALES ACTIVITY
Sold
East Side
The seven-story brick and limestone mansion at
113-114 E. 70 closed in February for $51M.
Gut renovated after destroyed by a fire in 2006,
this home was not officially on the market and
sold as a whisper listing.

On the Market

Deanna Kory Team Exclusives

Another townhouse that was never officially
listed, 19 E. 64 went into contract in January for
a reported $100M and is expected to close in
April. The 20,500 square foot mansion is owned
by the Wildenstein family and is in “turn-key”
condition. The purchaser is the Emirate state of
Qatar, which will turn the home into a consulate.
CURRENTLY ON THE MARKET
East Side
Listed the last weeks of December for a
whopping $114,077M, this 40-ft wide limestone
mansion at 12 E. 69 St was built in 1884 and
has 20,000 interior square feet and 2,500
square feet of outdoor space. The building had
been reconfigured in the last century to
accommodate space for medical offices. The
current owners’ meticulous renovation and
restoration took several years to complete and
features 19 rooms, home theater, panic room,
and indoor swimming pool and spa.

52 East 64th Street

33 West 95th Street

Gold Coast 5-Story Dream Home

Restored Elegance off Central Park

Ready to be restored to single-family
grandeur-or investment property.
20’ wide with 8,740 square feet.

19th Century Townhome w/ modern
conviences & preserved old-world
detail. 3,400 sf + 50’ garden.

$17,750,000

$6,200,000

372 West 11th Street

123 West 92nd Street

Luxury Loft-Style Townhouse

Turn-Key Investment

New Construction. 20’ wide, 4
stories, 3,200 sf + basement,
landscaped backyard & roof deck

19’ wide, 6,600 sf, with 7
market rate units. Can be
delivered vacant.

$10,500,000

$5,900,000

West Side
Last November developer Spruce Capital listed
42 W. 71 on the market for $23.5M. On a park
block it has six bedrooms and 8,300 square
feet. The developer paid $7.4M for the property
as a multi-family home in 2011 and then
converted it to a single-family residence.
247 CPW came on the market last spring for
$37M and was reduced to $29.95M in February.
One of the few townhouses on CPW, this Queen
Anne style 22-ft wide home was built in 1887
and has been impeccably renovated with indoor
pool and gym.
On the market for over a year is 349 W. 86, a
7-story Beaux Arts 12,000 square foot mansion
with a price tag of $50M. Previously owned by a
non-profit group supporting Russian immigrants,
it was last renovated in 1998.
Downtown
A single-family home at 116 Waverly Place has
just come on the market with an asking price of
$34M. Originally built as an 11,000 square foot
apartment building, it was purchased and
renovated into a seven-bedroom single-family
residence by a developer, Spruce Capital.
Amenities include wine cellar, rooftop pool and
hot tub.
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Choosing

The Deanna Kory Team
Selling a townhouse in Manhattan is a highly sophisticated process and
takes experienced brokers with an excellent track record of successful sales.
As Townhouse specialists we know what it takes to market these properties
effectively, achieve high prices and handle complex deals.
• U
 nderstanding and appreciation of the
advantages of owning a townhouse

• E xperience in interior design and ability
to present different configurations and
alternate floor plans for your home

• Knowledge of zoning laws, restrictions
and variances enabling us to identify
options and/or potential problems

• Knowledge of conversion from multi-family
house into a single-family home

• Familiarity with the mechanicals of
townhouses and ability to offer informed
recommendations

• Understanding Certificate of Occupancy
issues and ability to address them
intelligently

• Extensive knowledge of market
conditions and current inventory

• Excellent negotiating skills to achieve high
sales prices

• Expertise in marketing the advantages
of townhouse living

• Sophisticated marketing materials that are
unsurpassed in design, quality and content

If you are interested in discussing your property’s value and/
or timing and strategy in the current market, please contact
Deanna Kory (212) 937-7011 or dek@corcoran.com.
Facebook.com/DeannaKoryTeam
Ileana López-Balboa

Stacey Pashcow

Jane Martin

Deanna Kory

Christine Morgan

Twitter.com/DeannaKory

Lynn Nguyen

Carlin Wright

Cindy Kitch

Save the Date!
deannakory.com

Landmark West! Fall House Tour
Experience the Gold Coast of townhouse architecture on Manhattan’s Upper West Side with LANDMARK WEST!  
an award-winning non-profit dedicated to preserving our neighborhood’s unique character. LW! will host a house
tour event in the early fall of 2014 and open up private homes never before seen by the public.
The House Tour Fundraiser committee is seeking one-of-a-kind interiors to include in the tour. Are you interested
in showing off your newly renovated space or your preserved interiors? Want to stay up to date with the event?
Contact Chelcey Berryhill from LANDMARK WEST! at chelcey@landmarkwest.org.
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