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2016 MARKET REVIEW
Mid-Year Report
As a New York City residential real estate broker
for over 30 years, this overview is based on a
geopolitical and global market analysis and their
impact on the real estate market in Manhattan
as well as my own observations in the first half
of 2016.

FIRST QUARTER 2016
The Manhattan residential real estate market in
the first quarter was negatively affected due to
several different developments both domestically
and internationally. This was evident at the
beginning of year when we normally experience
an upswing in the real estate market – which did
not materialize.
Many have asked about the reasons behind the
market sluggishness and why it continues to be
lackluster. The answer is complex, multifaceted,
and has been percolating long before the first
quarter of 2016.
Oil Prices: Oil prices began on a downward trend
in the summer of 2014, hitting a 12-year record
low of $30 in January 2016. This alone had a
major impact on the international and national
financial markets, and other commodities
including the real estate market.
Stock Market: In January 2016 the market
began a steady downward slide that lasted
throughout the first quarter. It alarmed many
buyers who were considering purchasing a
home, as the decline fueled longer term pricing
concerns.

				

FALLFALL
20162014

NEWSLETTER
DEANNA KORY
Licensed Associate
Real Estate Broker

of candidates challenged the political status
quo. This created considerable anxiety among
buyers and sellers due to their concerns over the
ultimate outcome of the presidential election and
how that might impact the real estate market.
Foreign Buyers and the Strengthening of
the Dollar: Beginning in mid-2014, foreign
currencies started a move downward relative
to the strengthening dollar. Previously, when
the value of the dollar was relatively lower in
comparison to foreign currency, foreign buyers
were out in droves buying
residential real estate in
many major US cities,
especially NYC. During the
European recession and
financial instability in Latin
America, many foreigners,
including Chinese and
other Asians, saw NYC
real estate as a safe haven
for their money, especially
between the years 20112014.
As the dollar further
strengthened during the
first quarter, NYC real estate became more
expensive for overseas buyers and therefore less
viable as an investment. It should be noted that
the dollar began its upward trend in the summer
of 2014, which coincides with the early days of
the general slowdown in the NYC residential real
estate market.
New Development: Beginning in 2009 after the
liquidity meltdown, developers took advantage
of the sluggish market and bought up as much

land and property to meet the clearly increasing
demand of both domestic and foreign buyers.
They responded to the lack of new larger-sized
apartments by building such units to capitalize
on the fact that larger apartments sell for a
higher price per square foot. Bold developers
built a large number of luxury apartments, on
‘Billionaires Row’, the West Village, and Tribeca.
While contracts on these properties were signed
in 2012-2015 when the buildings were still

under construction, closings began in 2014 and
continue to this day.
Reporting of Sales Price: A few developers of
high-end units held back the reporting of some of
the 2016 closings, which were released a month
or so after the closing date. Unfortunately, this
was done in an effort to maintain the impression
that the market was strong and sales in those
ranges were still taking place.
[Continued on page 2]

Presidential Primary Election: While it is
normal for a presidential election year to stir
up some market uncertainties, the recent
primaries were most unusual because the roster
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market review
Media Attention: The attention the press paid
to higher end sales made potential buyers feel
that the market was overheated and due for a
correction. Even though the market actually
began slowing down in terms of sales volume
as well as in buyer’s lack of confidence mid2014, the media did not begin to report this
development until early January 2016. At the
same time, there were uber-high sales closings.
This disconnect led to heightened concerns
about another real estate bubble. That market,
which had been slowing since mid-2014, came
to a virtual halt in new sales in the first quarter.
Terrorism: In November 2015, the attacks in
Paris on the heels of the Charlie Hebdo shootings
shook the world and deepened anxiety about
future security in big cities. Continuing terrorist
attacks, including the horrific coordinated one
in Brussels in March, further heightened the
already unsettled market. Although this was not a
primary cause of a slower market, it contributed
greatly to global buyers’ apprehension.
Corporate Profits: While corporate profits
often directly affect other market indices, it is
interesting to note that profits in mid-June 2014
reached a high point and slowly slid to a low point
in late December 2015 and into January of this
year.
Consumer Confidence: Largely because of the
above, consumers felt less confident especially
in the first quarter of the year. Confidence levels
fell further from January 2016, hitting a low
point in April for the year (University of Michigan
consumer sentiment index.) That downward

On the Market

On the Market: 225 Central Park West, Penthouse 1706

trend did not recover until the 2nd quarter. It is
notable that consumer confidence hit a low point
in September 2015, which in some respects
foretold the state of the market for early 2016.

SECOND QUARTER 2016
Typically, in an annual cycle, the second quarter
is the strongest in terms of actual contracts
signed. In this year’s second quarter, the market
improved slightly over the first quarter, but not by
a significant degree. There were a few surprises
and some strong sales, and in June, a limited
number of contracts were signed on very highend properties on ‘Billionaire’s row,’ which was
nearly dead for many months. A significant part of
the uptick in the market can be traced to owners
and developers deciding to lower their prices or
allow for greater negotiability than previously.

however, the characteristics of the candidates
and the intense political climate, the anxiety
and concerns of would-be buyers and sellers
remained high, albeit the market strengthened
ever so slightly in May and June, which is
consistent with the NYC real estate market cycles.
The dollar weakened a bit in the second quarter
of 2016 relative to other currencies in April and
early May, but since then it has become steadily
stronger. Although some foreign buyers jumped
in to buy, the strength of the dollar still deters
foreign buyers from investing in real estate,
hoping that the financial market will be more
favorable following the general election.

Below, it will be noted how those forces moved
in the second quarter, which in turn impacted the
psyche of the buyer.
Oil prices started to rise and continued to
increase, and by June the barrel of oil was
selling at fifty dollars. Since then, the price has
somewhat been softening.

16 East 84th Street - 3rd Fl
Landmarked Full-floor Condo
off Fifth Avenue

Stunning 2,000 SF 2 bed/2.5 bath home in
elevator mansion on UES ‘Gold Coast’

$4.95M
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Web #3683001

The stock market turned upward in March, and in
April, the Dow Jones Industrial hit above 18,000
for the first time in over a year. As of this writing,
it has continued to be on a slow but a steady
upward trajectory.
In the presidential election, it became clearer in
early May who would be the two candidates in
the general elections: Trump and Clinton. Given,

*Corcoran 2nd Quarter Report
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In connection with new developments, it became
quite apparent that this segment of the market
had slowed considerably and in most cases, the
higher end inventory was not selling. The onsite
sales people consistently relayed to buyers that
prices listed were negotiable, and at various
points in the second quarter, many developers
began lowering their prices – in some cases,
quite substantially. This has encouraged some
buyers to purchase, particularly in the mid- and
lower-end market.

to more of a negative trend beginning in mid2014. These trends continue to influence buyers’
sentiments. The general consensus is that the
NYC real estate market will not witness much
strength until after the presidential election. Most
buyers/sellers remain uncertain as to which of
the two candidates’ economic policy will improve
the overall picture of the real estate market. This
obviously affects buyers’ confidence in particular
while impacting sellers’ decisions of when to put
their properties on the market.

The media finally began to catch up with the SUGGESTIONS FOR BUYERS & SELLERS
market conditions concluding that it wasn’t Buyers: If you are a buyer, now is an optimal
as strong as previously stated. Stories began time to buy. Historically the third quarter is the
appearing about the market weakness in a weakest of the four quarters. This particular third
wide variety of publications and sites online. As quarter is especially good for a buyer who wants
to make a good deal.
I said to one buyer: by
I would encourage
the time the press begins
By the time the press
buyers to be vigilant,
writing about a market
search the market
begins writing about
slowdown, you can be
carefully with a skilled
sure it has been going on
a market slowdown,
and
knowledgeable
for at least 3-6 months!
you can be sure it
broker, and if you
find a good property
Corporate profits are
has been going on for
it is more likely to
reported quarterly and
at least 3-6 months!
negotiate a relatively
as of this writing, the full
much lower price. Over
picture is not yet known
for the 2nd quarter. In general, however, there the last few months we have successfully been
is a financial steadiness relative to the previous able to negotiate much lower prices, resulting in
quarter, although they are still in decline. It considerable savings for our clients. And don’t
remains to be seen when this will shift markedly. pay attention to continued negative sentiment, as
that is precisely the time when buying is best.
Finally, while Brexit caused concern among By the time people realize that the market has
buyers just before the vote, the global financial bottomed out, it is already on its upswing.
market was prepared for this outcome and the
reaction was and continues to be mild, having Sellers: Traditionally, the third quarter is the
only a minor effect on the US’s real estate market. weakest in terms of new sale contracts signed.
If you need to sell, the key to selling in the near
In conclusion, this year has been off to a slow and term is to make sure the apartment “shows” as
rocky start with a great deal of uncertainty. The beautifully as possible and is priced competitively.
forces behind the uncertainty tipped the balance Look at contracts being signed in the previous
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On the Market
863 Park Avenue - 5E
Park Avenue Elegance

Bright and Elegant mint Classic 7 with 3 Beds
& 3 Baths. 10’ ceilings, Central Air & 2 WBF’s.

$3.75M

Web #3647313

month or two as a guide in pricing. You should
come on the market just at or slightly below
current prices. This ensures that you will get the
highest possible price.
If you want to sell but are not in a terrible rush,
prepare your apartment in terms of staging,
photographs, and marketing materials while
there is still greenery outside your windows. You
will be ready to hit the market with short notice
and will have less of a last-minute scramble.
As history has shown negative market conditions
shall pass; every 4 years with elections looming
we experience similar market instabilities. If you
don’t have to sell immediately and can wait,
hold off on putting your property on the market
and follow what is transpiring in the real estate
market while assessing the financial markets,
and decide if it is not better to wait until the
Spring of 2017 to list.

The Deanna Kory Team knows
what it takes to market properties
effectively and achieve record high
prices. We price analytically and
our evaluation is usually spot on.
We would be happy to discuss your
personal real estate goals.
To contact Deanna directly:
dek@corcoran.com
(212) 937-7011
www.DeannaKory.com
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buyer’s guide

A to Z: Be Prepared
What to Look for during your
Pre-Closing Walk-Through

Whether or not you are buying your new apartment ‘as is’, it is
advisable to refer to a pre-closing walk-through checklist. It all seems
standard but when you are there, it’s easy to forget. If there is a postclosing holdover, the contract will typically stipulate the pre-closing
walk-through and the post-vacancy walk-through to confirm nothing
significant has changed since you took ownership. The detailed
inspection below is usually reserved for the final review which takes
place after an apartment has been vacated. Below are things to look for
during a walk-through:
General Condition: The apartment is to be left “broom clean” as per
the typical clause in the contract. “Broom clean” does not necessarily
mean fully cleaned.

Other Appliances and Systems:
• Washer – same as dishwasher above.
• Dryer – Note that some clothes dryers
have sensors so if nothing is in the
dryer that is wet, the dryer may not
turn on.
• Air-Conditioners – It is easiest
to determine if an A/C unit or
system works if it is warm
out, however it is also
possible to see that at least
the unit or system “turns
on” in cooler weather.
• Crestron and Other
A/V Systems – Best
to test this prior to an
owner leaving their home.
Otherwise you may have to take
its condition on good faith.
Bathrooms:
• Flush toilet.
• Turn on sink, tub and showers and see that hot water is working.
• Make sure that the sink and tub stoppers are working.
• Look for leaks in the ceiling.

I. The apartment is to be in the same condition as of the time you
signed the contract if the apartment is sold “as is”. For example, if there
was a major scratch in the floor at the time the contract was signed,
then it will remain. However, if the scratch was not there at the time
of the contract being signed, then it needs to be noted and brought Living room, dining room, bedrooms, etc.:
• Look at floors, walls and ceilings.
to the attention of your attorney; it must be
• Look inside closets for leaks that may not be
repaired by the seller, or money can be given
Remember that the
apparent in the room.
or put in escrow until a repair takes place.
super
or
resident
•
Raise windows to make sure that they work*.
This is typically negotiated either just before
•
Some people test outlets with a cell phone charger
or at the closing. The same holds true for
manager can often fix
or hairdryer.
appliances. If you sign an “as is” contract,
minor
items
for
you,
so
•
Turn on the light switches (sometimes they go to
then the appliances are to be delivered in
an outlet).
it doesn’t hurt to ask.
the same general condition as of the signing.
II. The apartment is sold with the appliances in “working order”. In this
case all appliances in the unit must work. Therefore, the appliances
should be tested to make sure that they function properly and if they do
not, you should report this to your attorney so they can arrange to have
the appliances repaired.
Kitchen: Test all of the appliances (refrigerator, freezer, stove, oven,
microwave, hood or vent fan and dishwasher)
• Microwave – It is recommended by manufacturers that an empty
microwave should never be turned on. You can use a glass or
plastic object that can hold a little water to test the microwave.
• Hood or Vent Fan Over Stove – If you want to see if the air is being
drawn up into the hood, take a tissue or paper towel and put it
close to the updraft and see if the tissue sticks to the filter.
• Dishwasher – You can test by turning it on and seeing that it is
beginning to work and then pressing the reset button or if there
is no reset button, let it go through a light cycle which can take a
while. It is strongly recommended that you do this first as it is never
a good idea to leave the apartment with either a dishwasher or a
washing machine running. If the seller is living in the apartment
until after the closing, please inform them that you have left an
appliance running. DO NOT stop a dishwasher or clothes washer
mid-cycle as the water will not drain and will sit and can cause
problems.
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THE BUILDING RESPONSIBILITIES
Some issues are fall under the responsibility of the building and not the seller.
Things that are often included in this category are:
• Original toilet and in wall plumbing issues
• Windows installed by the building*
• Leaks from other apartments
• Leaks from the building’s exterior (to repair but not to paint)
* check with your broker or attorney
Remember that the super or resident manager can often fix minor items and is
usually a great resource, so it doesn’t hurt to ask for his advice or help.
If you have questions about any of the above,
please do not hesitate to ask Deanna –
DEK@corcoran.com.
Stay tuned for our team’s upcoming ‘Buyer’s
Guide’ publication to be released this fall.
This is a very comprehensive brochure on
every aspect of purchasing a property in the
complex and sophisticated New York City
real estate market.
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landmark preservation

PRESERVATION PAYS

An Upper West Side Architectural Gem Holds
Its Value, Generation After Generation
By Kate Wood
President, LANDMARK WEST!

Professor Dolkart began his tour in front of the
house, observing that:
“This is a remnant of what West End Avenue
was. I think we forget that West End Avenue,
from 67th Street to about 106th Street, was
75-80% single-family homes in 1900. They
were replaced by apartment houses [in the
1910s and 20s]. It was a shock to the real
estate community that houses built just
twenty years before were being torn down.
Both real estate journals and the popular
press comment on how rapidly West End
Avenue was changed.“

Landmark Townhomes designed by Lamb & Rich

For over 30 years, LANDMARK WEST! (LW!) has
worked to protect the architectural character of our
Upper West Side neighborhood from insensitive
change and development. One of the many
gratifying partnerships we enjoy is with Deanna
Kory’s team at Corcoran. This past July, together
we co-organized the latest in a series of open
houses featuring remarkable historic properties
on the market. Architectural historian and
Columbia University professor Andrew S. Dolkart
led a captivating tour of 351 West End Avenue, a
beautifully restored 1891 rowhouse designed by
Lamb & Rich, for friends of LW! and Corcoran.

Architectural History Event Invitation

This house, part of an eye-catching row on the
west side of the avenue between 76th and 77th
Streets, exemplifies the incredible resilience of
well-constructed 19th-century architecture. Built
with care and quality for an upper-middle-class
market, 351 West End Avenue was preserved
by design and by chance until the 1990s, when
a conscientious couple purchased it to make it
their family home.

351 West End Avenue occupies one of only
two blocks on the avenue (the other is 90th to
91st Street) that survive with their original lowrise character. Professor Dolkart attributes the
seemingly miraculous survival of 351 West End
Avenue, and its neighboring rowhouses on both
sides of the street, to restrictive covenants that
prevented its demolition and replacement during
the building boom of the early 20th century. By
the time such covenants were outlawed in the
early 1930’s, the development rage had subsided
and 351 West End Avenue was spared.
Built on speculation, the house was sold in 1892
to the Rawley family, who had made their fortune
in the Indian cotton trade and came to New York
from England. Professor Dolkart shared some of
his research about the Rawley family’s life at 351
West End Avenue, noting that: “In 1900, Anthony
and Despina Rawley lived here with their three
daughters and one son. They had five servants,
an Irish chambermaid and an Irish waitress, a
Swedish cook and Swedish kitchen maid, as well
as a French nurse.” By 1930, the house was
rented out as a rooming house and around 1940
it was divided into apartments.
Here begins the tale of the present owners’
heroic efforts to restore the house to its 19thcentury grandeur. As our tour continued inside,
one of the owners explained:
“It had been remodeled in the 60’s, and it
really did have 60’s everything...avocadocolored appliances and very bizarre tile on
the floor everywhere...there were ashtrays

Andrew Dolkart speaks to guests on the walking tour

overflowing and bicycles and skateboards
littering the hallways. It was absolutely
disgusting. I ran to the phone box at the time
on the corner, called my husband, and said
“you won’t believe it, we found the place!”
351 West End Avenue is a protected landmark
within the West End-Collegiate Historic District
(designated in 1984 and extended in 2011). So,
even in more recent market booms, it has been
secured against demolition. But most landmarks
are not protected on the inside. Features such as
parquet floors, carved wood moldings, fireplaces,
coffered ceilings, and pocket doors don’t often
survive. Miraculously, many of these elements
were preserved in 351 West End Avenue, though
hidden behind walls and under
layers of paint.
The present owners spent the
better part of 20 years carefully
undoing decades of damage
and restoring 351 West
End Avenue to an elegant,
comfortable single-family
home.
Intricately-carved
woodwork was painstakingly
stripped and refinished. Curved
pocket doors that had been
nailed shut and covered with
drywall were freed and restored.
Elaborately-inlaid wood floors,
pocked with carpet nails, were
delicately refinished. Eclectic
[Continued on page 6]
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townhouse market

[Continued from page 5]

architectural details survived through previous
owners only because it was cheaper to leave them
in place than to rip them out. An awe-inspiring
example: the gorgeous wooden Venetian-blind

TOWNHOUSE MARKET SNAPSHOT: 2016
West Side
59th Street to 96th Street

There have been 9 closings of single-family homes
on the Upper West Side since January 1, 2016.
The highest sale was 33 West 71st Street which
closed in July for $12.5M. The house is located
on a Park block and is a triple mint, newly gutrenovated townhouse with an elevator.

East Side

59th Street to 96th Street,
Fifth Avenue to Lexington Avenue

The Upper East Side’s Gold Coast saw 17 closings
of single-family homes since the beginning of the
year. The highest sale of the year thus far is a 25’
wide mansion with 13,000 square feet and its own
garage sold in June for $27M. The house was on the
market for 169 days.

Original curved pocket doors had been nailed shut

panels (by the company that manufactured blinds
for the Empire State Building’s many windows!) that
slide into pockets below the grand front windows on
the second floor. Professor Dolkart spoke for all of us
when he said, “I think this is a fabulous and incredible
survivor. I only hope the next owner takes as good care
of these as the current.”

East Side

59th Street to 96th Street,
Just East of Lexington Avenue to FDR Drive

There were 13 single-family sales since the first of
the year which totals 30 for the entire Upper East Side
or 70% more sales than the West Side. There were
two $10M sales, however they closed in January
and February which means they actually went into
contract at the end of 2015.

Taking care of our architectural heritage is a
responsibility we pass down from generation to
generation. Laws help, but people are the most
important link in the chain that connects the past to
the present to the future. The Upper West Side is the
Upper West Side – literally one of the most beautiful,
livable and valuable places on earth – because
of buildings like 351 West End Avenue. And 351
West End Avenue is all the more special because its
owners have recognized and appreciated the value
of preservation.

Downtown

Chelsea, Gramercy, Greenwich Village,
Soho/Nolita, Tribeca & West Village

The single-family townhouse market in top
neighborhoods showed significant movement
with 20 single-family closings in 2016 thus far.
The West Village was the predominance of sales
and also saw the highest closing at 278 West
11th Street, a 25’ wide house for $27.5M.

Here’s to good stewards who love our landmarks!
To learn more visit www.LandmarkWest.org

On the Market
63 East 82nd Street

$23.75M

6 Stories, 9,000 SF, backyard, 2 terraces

6

Deanna Kory Team Townhouse Exclusives

309 West 102nd Street

$9.5M

20’ wide, 5 beds, 7.5 baths, backyard garden

351 West End Avenue

$8.85M

20’ wide, 6 beds, 6.5 baths, backyard garden

1 Centre Market Place

$6.395M

5 beds, 4.5 baths, roof deck, terrace
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Deanna Kory Team Exclusives ON THE MARKET

50 Riverside Boulevard - 19E

Asking $9.1M

One Riverside Park, 5 beds, 6.5 baths, 4,224 SF

60 Riverside Boulevard - PH4001

211 Central Park West - 2G

Asking $7.85M

The Beresford, 3-4 beds, 4 baths, 3,600 SF

Asking $9.999M

455 Central Park West - LM7

Asking $7.395M

Full-service, luxury condo, 4 beds, 4 baths, 4,210 SF, 775 SF courtyard

The Aldyn, 4 beds, 4.5 baths, 2,930 SF
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LIVING ON

Presented

Kory
by Deanna

Coming Soon
Living on Fifth Avenue, Deanna Kory’s newest book of photography in
a series will be coming out this fall. It is full of extraordinary images
that capture all aspects of life on this renowned thoroughfare. From
Greenwich Village to the Upper East Side, Fifth Avenue is considered
the Gold Coast of residential real estate and features stunning
historic architecture, renowned cultural institutions, iconic shopping
and beloved green spaces.
If you are interested in a complimentary copy when it is
released, please contact Deanna – dek@corcoran.com
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#1 at Corcoran in 2015!
With an excess of $235 million in sales, The Deanna Kory Team outperformed the competition in 2015. The Deanna Kory
Team are consistently named by industry colleagues as one of the teams they most respect and enjoy working with – small
wonder given their enormous capacity for hard work, and their sharp, intelligent approach to deal-making. In 2015 this
dynamic team dominated the residential sales market and earned their stellar reputation as the best in the industry.

Ileana Lopez-Balboa

Stacey Pashcow

Lynn Nguyen

Deanna Kory

Carlin Wright

Cindy Kitch

Sara McNeil

The Deanna Kory Team’s Recent Sales Sampling
Address			
177 East 64th Street, Townhouse*
310 West 86th Street, 9B
40 West 77th Street, 11F

Price
$8,450,000
$3,750,000
$3,500,000

455 Central Park West, LM17
670 West End Avenue, 8F
260 Park Avenue South, 3D*

$6,850,000
$3,525,000
$3,495,000

235 West 71st Street, 4th Floor
1060 Park Avenue, 7F

$8,700,000
$2,350,000

www.DeannaKory.com

corcoran

corcoran group real estate

Address			
150 East 73rd Street, 6D
310 West End Avenue, 12CD

Price
$3,500,000
$3,595,000

60 Riverside Drive, 8BCD
150 Charles Street, M10*
45 East 85th Street, 9D

$5,325,000
$13,700,000
$3,500,000

211 Central Park West, 8K
170 East End Avenue, 9D
267 West 89th Street, 4B

$5,150,000
$3,695,000
$4,375,000

Address			
455 Central Park West, LM6
160 West 86th Street, PH3*
1111 Park Avenue, 11D

Price
$3,400,000
$6,900,000
$4,275,000

146 West 57th Street, 72C
455 Central Park West, LM19
1965 Broadway, Apt 10H

$3,900,000
$4,400,000
$3,075,000

200 Riverside Boulevard, 39A
$3,800,000
37 Riverside Drive, 15B
$3,310,000
		
*represented the purchaser

Facebook.com/DeannaKoryTeam

Twitter.com/DeannaKory
the corcoran group real estate
660 Madison Avenue, New York, NY 10065
DEK@corcoran.com

The Corcoran Group is a licensed real estate broker. Owned and operated by NRT LLC.

