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SPOTLIGHT: TRIBECA
When analyzing Manhattan real estate,
each large area (Downtown, Midtown, and
Upper West and East Sides) must be broken
down into smaller segments. Nowhere
else are the market segments as distinctive
as in the Downtown real estate market.
Each neighborhood has its own character
and personality, and distinguishing factors
include: the predominance of types of
housing (converted loft spaces or high-rise
new development) and the proximity to
transportation, green space, and nightlife.
Other factors such as the level of traffic
and noise are among characteristics that
can determine why a buyer might choose a
particular area. What is considered prime in
each location varies and is also a significant
factor when determining value.
Overall, 2018 was a challenging year
in the Manhattan real estate market,
which resulted in a significant decline in
sales volume and prices and an increase in
available inventory. Given this backdrop,
and perhaps because of the fact prices
are down, sales in the downtown market
over the first half of the year have been
particularly strong. Downtown sales volume
as an aggregate outpaced other Manhattan
sectors in the First Quarter 2019 with 737
closed sales, compared to 462 on the Upper
West Side, 546 on the Upper East Side, and
337 in Midtown. In this newsletter, we will
shine a spotlight on Tribeca and the market
trends in what is one of the most desirable
neighborhoods in Manhattan.
It is well known that Tribeca was a manufacturing and warehouse district, and the
conversion of these buildings has produced
some beautiful boutique condo and co-op
lofts. Behind the brick and cast-iron façades
of Tribeca are apartments as large as 6 –
7,000 square feet, most with high ceilings,

great light, and some with excellent views.
Since Tribeca has so many loft homes, a
typical two-bedroom apartment is often
larger in square footage than two-bedroom
properties in most other parts of Manhattan.
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Vestry, completed just last year. There were
only 3 co-op sales over $5M in the past year.
Properties with open views of the city skyline,
the Hudson or East Rivers, the Brooklyn
Bridge, or the World Trade Center sell for

On the Market: 73 Worth Street, Penthouse C

A wave of new condos over ten years ago,
including 200 Chambers, 101 Warren,
and 143 Reade Street, helped propel
the luxury market in the area. Many new
development projects have followed since,
such as 111 Murray, Robert A.M. Stern’s 70
Vestry, 30 Park Place, and 443 Greenwich.
Herzog & de Meuron’s 56 Leonard opened
nearly 3 years ago and changed the Tribeca
skyline with its Jenga-like appearance
and ultra-luxe apartments, including 10
penthouses and incomparable views of the
city. There have been 11 sales at 56 Leonard
in the past 12 months, with an average sales
price of $8,864,090 and an average price per
square foot of $3,320. There have been 42
condo sales in the last 12 months over $10M
in the neighborhood, 16 of which were at 70

a premium price. Because of the vast differences in property types in the neighborhood,
this market overview distinguishes between
condos, co-ops, and new developments as
well as doorman vs. non-doorman buildings.
There are a limited number of doorman coop buildings in the neighborhood. As of this
writing, there are currently 278 active condo
listings on the market in Tribeca (194 new and
recent development and 84 resales) and 73
in contract (54 new and recent development
and 19 resales). There are currently 34 active
co-op listings and 15 in contract. Consistent
with the overall Manhattan market, there is an
oversupply of high-end new development.
As a result, sales slowed, which put
pressure on developers to lower their
asking and sales prices.
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TRIBECA SNAPSHOT
Based on Last 12 Months*

Based on this snapshot, new developments trade at a 15 - 30% premium to resales or older
condos. However, keep in mind that many of the new development sales have been in
contract for the past 1.5 to 2 years and reflect pricing from 2017 to early 2018. Sales volume
is steady, and surprisingly average prices and price per square foot are in line with the peak
of the market (2014 - 2016). If you have any questions about the current value of your
property, we are happy to provide you with a comprehensive pricing analysis.

SPOTLIGHT
Lynn Nguyen

Lynn Nguyen is a senior member of
the Deanna Kory Team and specializes
in sales Downtown. She has called
New York City her home for the past
25 years and currently resides in
Tribeca. Lynn’s dedication, expertise
and instincts prove the right broker can
make all the difference in a successful
purchase or sale.

Licensed RE Salesperson
Office: (212) 937-7018
Mobile: (646) 283-3023
Fax: (212) 230-8180
lynn.nguyen@corcoran.com
*These numbers do not account for the building’s amenities, the unit’s views, or level of renovation.

Major Residential New Development Buildings in Tribeca
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The Tribeca Real Estate Market: A 10 Year Overview
The market overview of the last decade in Tribeca is particularly
interesting. For condos, average prices and price per square foot
have more or less doubled since 2009. The annualized rate of change
in average price is 9.2%. For co-ops, average prices in the larger

apartment category increased more than the smaller units. The annualized
rate of change in average price is 6%. This overview also highlights the
predominance of condos in the neighborhood vs co-ops. There were
only 489 co-op sales in ten years, compared to 3,482 condo sales.

2009-2018 Condo Decade Stats

2009-2018 Co-Op Decade Stats

+5.2% +9.2% +7.1% +8.1%

+2.9% +6.0% +4.8% +6.1%

ANNUALIZED RATE OF
CHANGE IN NUMBER OF SALES

93 Worth
101 Leonard
71 Laight

2013

ANNUALIZED RATE OF
CHANGE IN AVERAGE PRICE

37 Warren

2014

ANNUALIZED RATE OF
CHANGE IN MEDIAN PRICE

ANNUALIZED RATE OF CHANGE
IN PRICE PER SQUARE FOOT

11 Beach
100 Barclay

2015

ANNUALIZED RATE OF
CHANGE IN NUMBER OF SALES

443 Greenwich
56 Leonard
12 Warren
30 Park Place
5 Franklin

2016

ANNUALIZED RATE OF
CHANGE IN AVERAGE PRICE

ANNUALIZED RATE OF
CHANGE IN MEDIAN PRICE

91 Leonard
45 Park Place
403 Greenwich
108 Leonard
30 Warren

2017

ANNUALIZED RATE OF CHANGE
IN PRICE PER SQUARE FOOT

2 Park Place
111 Murray
70 Vestry
49 Chambers

2018
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Experience.

The Deanna Kory Team Advantage
When you choose the Deanna Kory Team, you are working with a highly skilled
powerhouse team with vast experience, an expansive network and resources
tailored to meet every aspect of buying and selling real estate in New York.
Deanna Kory’s 33 years of experience, consistent ranking among the top
brokers in the city and exceptional track record provides both buyers and sellers
an enormous advantage in the marketplace.

Lynn Nguyen Jane Martin Deanna Kory Cindy Kitch Ileana Lopez-Balboa Stacey Pashcow

Interested in what is happening today in
NYC real estate? Follow The Deanna Kory
Team on Instagram, Facebook and Twitter
or at www.DeannaKory.com.

Facebook.com/DeannaKoryTeam
Twitter.com/DeannaKory
Instagram.com/DeannaKoryTeam

On the Market Downtown

50 West 29th Street, 7W 				
$2,595,000
Sun-filled Corner 2 Bedroom NoMad Loft w. Open City Views

73 Worth Street, PHC 				
$5,850,000
Triple Mint 3 or 4 Bedroom Duplex Penthouse w. Multiple Terraces

144 West 18th Street, 4N 			
Bright & Modern 2 Bedroom Chelsea Loft

335 Greenwich, PHA 				
$2,950,000
Sun-drenched Tribeca Penthouse Loft w. Panoramic City Views

$2,395,000

corcoran group real estate
660 Madison Avenue, New York, NY 10065
DEK@corcoran.com 212-937-7011
DEANNA KORY TEAM
at The Corcoran Group

The Corcoran Group is a licensed real estate broker. Owned and operated by NRT LLC.

